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<=5 ) = Finding money

in lean times

By Bruce Smith

Lenders and entrepreneurs have dif-
ferent perspectives and different inter-
ests. In times of tighter credit, entrepre-
neurs in particular find themselves ata
disadvantage. They need capital to oper-
ate and grow their businesses and they
must approach lenders to obtain it. At
the same time, the financial sector is
more prudent than in the past, as finan-
cial performance depends on limiting
loan losses, The result is by-the-book
policies that are frustrating for
entrepreneurs.

It's important for entrepreneurs to
understand the lenders current mindset.
What are lenders looking for? What do
they need to see from a client, especially
when their business is under pressure in
difficult economic conditions?

Knowing what your lender is thinking
is useful if it gets you what you need -
access to capital. Here's how you can
help your lender help you.

+ Plan well in advance if you need

financing. Lenders want more informa-
tion than before. You may not under-
stand why, but there are always reasons.
Turnaround times are slow, so plan for
this and setl your expectations
accordingly.

+ Have your financial statements pro-
fessionally prepared and up-to-date.
Eliminate all guesswork on how well
your business is performing.

« Firm up your business plan. The
more time a lender has to spend
straightening out a client's business
plan, the less confidence he or she will
have in that client’s ability as a operator.

+ Retain a financing specialist to assist
you in the process. They know how to
package information to a lender in order
to approve the odds of success. Like
writing a test in school, you score much
better when you have the answers in
advance.

Bruce Smith, of CASB Management
Group, frequently blogs on financial mat-
ters: wwicask L COML
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“Satisfying London Customers since 1978"
Resurfacing * Complete Dig Outs ¢ Farm Lanes Residential & Commercial Parking Lots
* Driveways Are Our Specialty =
Hf you are deciding whather to go with asphalt ar concrate, It ks important to remember that asphalt is mare weather resistant. Asphalt can
contract and expand without cracking during cold winters. Driveways made out of concrete are more likely to crack if exposed to extreme
weather, Did you know that asphalt driveways melt winter snow fastor because they are black? Also, you will be able to use salt to melt the
snaw in winter time on your asphatt driveway without damage. Asphalt is more flexible and can move when pressure of vehides |s applied
o the soil undermeath changes. It can withstand same weight as concrete and it is much sasier 1o repaic. One of the best advantages of
asphalt drivaways ks its cost. Asphalt is a long lasting solution. When properly installed, 1t can serve your house for 25-30 years
It will add & curb appeal and value to your home. We guarantee our work!

We do it right the first time - ey Y
we do NOT take shortcuts! .1."? MINI PAVERS Ine.

FREE ESTIMATES! S e
(519) 4713911 575 Clarke Road, London
Under New Ownership www.minipavers.com

“Check with the Better Business Bureau before you make up your mind!”

“Thank You for Voting Us #1 Paving Company in 2013 and 2014!"




